
 

Growing within the Giving Pyramid

 

Everyone you know or who should know about you: 
all of the public: vendors, alumni, corporations, 

foundations, small businesses, civic and community 
groups, individuals. 

 
The Pool 

 
 

Develop a broad base of prospective donors. Find 
them. 

 
Ongoing support: monthly donors, annual 
support, all ongoing fundraising programs, 

“family”, seasonal solicitations. 

  Major Gifts: 
Capital or Endowment –
Business, Foundation, 
Individuals

Transformative 
Gifts 5. Invest 

 
4. Involve 
 
3. Interest 
 
2. Inform 
 
1. Identify 


